
ROGER M.J. PHILLIP

549 Kenmore Avenue ( Oakland, California 94610

510-444-0298 ( rmjphillip@aol.com
http://www.brightfuse.com/roger-phillip
Dear Sir/Dear Madam:

As a highly accomplished marketing and business development executive, I have developed global product marketing and management, as well as global communications initiatives while leading various technology enterprises from concept to success throughout my career. My thought leadership and creative marketing approach has led to exceptional revenue generation, as well as awards and recognition within industry analyst and journalistic communities.

With demonstrated abilities in marketing, management and leadership roles, I am confident that I will provide superior results for your team. 

My roles in the past ranged from Vice President of Marketing and Strategic Marketing Advisor to Vice President of Communications & Strategy and Director of Strategic Marketing. A sample of my highlights while serving in the above positions includes:

· Coordinated and drove Oslo Software corporate marketing, product marketing and product management between Menlo Park, California USA and Paris and Lyon, France.

· Boosted revenues at Oslo Software by $10M in 1 year, through online and traditional enterprise channels, by developing vertical market positioning, utilizing software as a Service (SaaS) based Customer Service Management, as well as messaging, marketing programs and product bundles that enabled OEM business opportunities with Oracle, TIBCO and Genesys.
· Directed all aspects of Agentis Software marketing, both corporate and product, as well as product management between Atlanta, Georgia, USA, Buenos Aires, Argentina and Melbourne, Australia. 
· Built Agentis Software from a concept into a multi-million dollar business in 5 years through online and traditional enterprise channels. Increased revenue $10M in 1 year by growing the definition, launch and management of OEM relationships that resulted in Tripwire’s utilization of Agentis software for configuration and control, change management and security in their product line.

· Spearheaded and coordinated global corporate strategy, marketing communications, competitive analysis, market research and field communications for Ascential Software.
· Reestablished Ascential Software to its former $1B in revenue and profitability level within 1 year through online and traditional enterprise channels by instituting and deploying a vertical market strategy, including positioning, messaging and programs.

· Boosted revenue from less than $20M to ~$60M in middleware sales for Sybase, Inc. through online and traditional enterprise channels.

Dedicated to excellence by providing dynamic leadership, I welcome the opportunity to provide your company with my services. Enclosed is my resume that contains my professional history.  Please contact me at your earliest convenience.  Thank you for your time and I look forward to meeting with you.    

Sincerely,

Roger M.J. Phillip
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